
Marketing and Sales Course

Promote. Persuade. Prosper.

Our Marketing and Sales course prepares learners to understand customer needs, develop
strategies, and close deals effectively. It covers both traditional and digital approaches to reaching
and retaining customers.

What You Will Learn

• Marketing Fundamentals – principles and strategies.

• Sales Techniques – persuasion, negotiation, and closing deals.

• Digital Marketing – social media, email, and online campaigns.

• Consumer Behavior – understanding what drives customer choices.

• Brand Building – creating strong, memorable brands.

• Customer Relationship Management – building trust and loyalty.

Why Choose This Course?

• Blend of traditional and modern marketing techniques

• Practical exercises in sales and promotion

• Opens opportunities in multiple industries

• Certificate upon completion

Who Can Join?

• Students interested in marketing careers

• Sales professionals seeking to sharpen skills

• Entrepreneurs growing their businesses

• Anyone curious about consumer psychology and marketing trends

Course Outcome

• Design and implement marketing strategies

• Apply effective sales techniques in real scenarios

• Use digital platforms to promote businesses

• Enhance career prospects in sales and marketing


